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OCATION! LOCATION! LOCATION! | know it sounds
trite, but in this case it's true. Hines North, as loosely
geographically defined as |-635 (L BJ Freeway) to the north,

Denton Drive to the east, Luna Road to the west and Northwest
Highway to the south, is smack in the middle of Dallas/Fort Worth's
580,000,000 square foot industrial market and consistently boasts one
of thelowest vacancy ratesintown. Asof year-end 2004, the combined
vacancy rate was a mere 6.2%, roughly half of the overall market's
vacancy rate.

It'shard to go wrong when the major roadwaysservicing thisareaarel-
35 (Stemmons Freeway) and |1-635 and you'reonly astone'sthrow from
both Love Field and DFW International Airport. It's aso helpful that
theareafor al intentsand purposes, isfully built out and what littleland
Is left has been designated for office-type usage. Not even such
limiting factorsas poor interior roadways (most notably Denton Drive);
hard-to-find modern building amenities (such as reasonable clear
heights, sprinklered buildings, and truck courts that are larger than
today's SUV's); and the lack of minor conveniences such asrestaurants
can stop this submarket. In spite of these and a few other
idiosynchrociesthat | will fail and neglect to discuss, | still love Hines
North!

In fact, the only challenge that seems tough to solve in Hines North is
thedifficulty infinding awilling property seller. Obvioudly, they have
long ago figured out these are stabl e cashflowing properties.

Other changes to this pocket that we have all witnessed include the
development of the widely-successful Sam Moon Center, the newest
incarnation of which opened late last year at the northeast corner of |-
635 and 1-35, and has continued to fuel the growth of an unbelievable
amount of import/export businesses along Harry Hines between 1-635
and Royal Lane. Thistrend showsno sign of slowing down.

Hines North will continue to do well over the years as we are again
reminded that having the sustai nabl e advantage of location and barriers
to entry for new construction often outweigh the area's lack of modern
building featuresand efficiencies.

| promise you one last thing there are a lot of property ownersin the
market who are getting 12-16% return on these properties and couldn't
carelesswhat theclear heightis!
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